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Advertising Rates for next issue - Blonde Connection
Publication is in full colour, Taxes not included / La publication est en couleur, taxes en sus

Ad Size

Full Page

Half Page Horizontal & Vertical
1/4 Page Horizontal & Verrtical
1/8 Page - Business Card

Rates
$400
$250
$150
$100

Reminder: If you purchase an ad space for The Blonde
Connection you get 3 complimentary (same size)
advertisments in the summer, fall & winter newsletters!
Your complimenary advertsments can be the same or
different as your Blonde Connection Ad.

Half Page Vertical

]

I

i

I

|

i

| W: 3.75"
! H: 9.9375"
I

]

|

:

I

|

I

Bleed none

1/8 Page - Business
Card

H: 2.0"

LW 3.5
i Bleed none

Rappel : Si vous achetez un espace
publicitaire pour La Blonde
Connexion, vous obtenez 3 publicités
gratuites (méme taille) dans les news-
letters eté, automne et hiver ! Ton les
publicités gratuites peuvent &tre iden-
tiques ou différentes comme votre an-
nonce Blonde Connection.
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Our 2024 Issue
Comes Out

PHOTO CONTEST W marc

Do you have any great photos of your Blonde d’Aquitaine's? Do

you enjoy taking photos? This is your chance to grab your camera ADVERTISE

and capture that perfect pose. with us Now!

I SHOWS 1 2027

BREEORR 07 THE YeAR

The Canadian Blonde d’Aquitaine Association is building a library

of pictures that can be used on the website and in upcoming news- ADVERTISING RATES

letters. What a great way to expose our Blonde cattle to the world! Full Page (Full Colour) _ 400
Each publication, (quarterly) , one eligible winning photograph will 1/2Page - 250
be selected, and the winner will received $25 credit towards their 1/4 Page 150
next fullblood or purebred registration. _1/3 Page 100

YAll ads are printed in full colour only

ADDITIONAL CHARGES

Production and ad copy changes are subject to extra charges. Taxes,

ADVERTISING BOOKING DEADLINE
‘Monday, January 22, 2024

ADVERTISING COPY DEADLINE
Manday, February 5, 2024

TERMS

All accounts are due and payable as invoiced, Interest charges 2 percent
‘per month (24% per annum) will be assessed to accounts 30 days past
‘due. Please make cheques payable to The Canadian Blonde d'Aquitaine
Association.
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Warkworth Beef Expo Reserve Grand Champion Female ] Rm'ge “W aboom 89K

Ridge View Jeremiah 85J x Rondakk Kirk's Zoe 532 CBDA National Video Show Champion Female Calf Forty Acre Caspian 2C x Ridge View Bombshell 29B
Purchased By: Schiestel Blondes, Jane and John Schiestel & Family & Reserve Grand Champion Female Purchased by: Shelbramack Blondes, Shane and Nicole Baker & Family
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MARKHAM FAIR| )"

Thank-you to
Knox Innovations
for purchasing

from us
this year!

EYE CANDY SCHIESTEL BLONDES WHITE WILLOW

JASMIN SCHIESTEL JANE & JOHN SCHIESTEL KEISHA SCHIESTEL

1428 Bruce Road 6E Mildmay, Ontario (519) 367-3291




Presidents Messae

| am honoured to have been chosen to be your
president at the 2023 AGM in Trenton for another
term. | am looking forward to the privilege of work-
ing with a tremendous group of people on our board
of directors and would like to extend a special wel-
come to Samantha Ferguson and Gaetan Bougie as
first-time members. We have a lot of work to do to
get the BInde breed back into the eye of cattle pro-
ducers from coast to coast and | am more convinced
than ever that Blondes are still the best kept secret in
the Canadian cattle business. The board and | will be
reviewing a series of initiatives that have been pro-
posed over the next while with the intent of increas-
ing the profile of the breed so stay tuned.

FarmFair International will be celebrating 50 years
in 2024 and it is the intent of the Alberta association
to host the Annual General Meeting and National
show in conjunction with this event. It has been a
long time since Blondes have had their own show at
FarmFair and the last national held out west was in
2016 at the Olds Fall Classic so we are overdue. |
can't wait to hang the "Welcome to Blonde Country"
banner proudly from the rows of stalls in Edmonton.
It will be a great event so plan to be there November
6-9.

As we near the end of another year and the holi-
day season | would like to extend my sincerest best
wishes to all who read this message. Have a very
Merry Christmas and Happy New Year. Until next
time...

Cruadins Puegdeit = Derd Kemelclut

Je suis honoré d'avoir été choisi pour étre votre
président lors de I'AGA 2023 a Trenton pour un autre
mandat. J'ai hate d'avoir le privilege de travailler avec
un groupe formidable de personnes au sein de notre
conseil d'administration et j'aimerais souhaiter une bi-
envenue particuliére a Samantha Ferguson et Gaetan
Bougie en tant que membres pour la premiere fois.
Nous avons beaucoup de travail a faire pour remettre
la race blonde dans |'ceil des producteurs de bovins
d'un océan a |'autre et je suis plus convaincu que
jamais que les blondes sont toujours le secret le mieux
gardé dans le secteur bovin canadien. Le conseil d'ad-
ministration et moi-méme examinerons une série d'ini-
tiatives qui ont été proposées au cours des prochains
mois dans le but d'accroitre le profil de la race, alors
restez a |'écoute.

FarmFair International célébrera ses 50 ans en
2024 et |'association de |'Alberta a l'intention d'accue-
illir I'assemblée générale annuelle et I'exposition na-
tionale en conjonction avec cet événement. Cela fait
longtemps que les Blondes n'ont pas eu leur propre
spectacle a FarmFair et le dernier national organisé
dans |'Ouest remonte a 2016 a I'Olds Fall Classic,
nous sommes donc en retard. J'ai hate d'accrocher
fierement la banniére « Welcome to Blonde Country »
sur les rangées d'étals d'Edmonton. Ce sera un grand
événement, alors prévoyez d'y étre du 6 au 9 novem-
bre.

Alors que nous approchons de la fin d'une autre
année et de la période des fétes, j'aimerais exprimer
mes meilleurs voeux les plus sinceres a tous ceux qui
liront ce message. Passez un tres joyeux Noél et une
bonne année. Jusqu'a la prochaine fois...



~ BALE FEEDING OPTIONS:

PROS AND CONS OF COMMON STRATEGIES

NOVEMBER 1,2021

Bale feedingis common across Canada for all
classes of cattle especially during winter
months. There are many different manage-
ment strategies to deliver bales as feed. To
help you determine the best option for you
and your cattle, see below for pros and cons
of three common bale feeding strategies:

1.Rolling out bales/using a bale processor
and feeding on pasture

2.Bale grazing
3.Round feeder

A Rolling Out Bales / Bale Processor Fed On Pasture

PROS

- Exercise encouraged to access
feed potentially reducing calving
difficulties

- Move feeding sites to increase
organic matter

- Flexibility with feeding sites

- Reduced animal competition for

CONS

- Extra work to roll out bales

- Feed also used as bedding

- Required to start equipment
every feeding

- Forage loss/weathering

- Loss of mutrients if forage fines
blow away

When thinking about each strategy for your
operation, consider the following: What are
the nutritional requirements of your cattle?

feed
- Low input costs
- New knowledge or skills not re-

- Managing netwrap/ twine
- Strictly limited to feeding sites
with access to shelter and water

What is the nutritional quality of your forage?  quired - Limited to mature cows in good
What equipment do you currently have? What - Better herd health observation  condition
equipment do you need? How much time do  possible

you have to dedicate to feed management?

Bale Grazing Bale Feeder

Yy

PROS

- Reduces need to remove/
spread manure

- Target sites to increase organ-
ic matter

- Excerise encouraged to access
feed potentially reducing calv-
ing difficulties

- Improved feed management

- Reduced animal competition
for feed

- Tractor only required for setup
- Extending the grazing season

CONS

- Feed will not be fully con-
sumed

- Managing netwrap/ twine

- Wildlife grazing

- Limited to areas with adequate
shelter and water

- May not be suitable for young
or poor-conditioned cattle

- Pre-planning required

- Temporary fencing manage-
ment

PROS

- Less feed wasted

- Less feed required to maintain
body condition

- Suited to any class of cattle

- Better access to cattle for herd
health monitoring

CONS

- Increasdc animal competiton for
feed

- Cost of bale feeders

- Time and cost to remove and
spread manure

- Cattle exercise less, could result
in more calving difficulties

- Snow removal may be necessary

Beef Cattle Research Concil , “Bale Feeding Options: Pros and Cons of Common Strategies”,
November 12021, https:/iwww.beefresearch.ca’blog/bale-feeding-options-pros-and-cons-of-
common-strategies/?fbclid=IwAR1-w3vuYNIACIREEFIP39¢05YQpitgyE-Hov_ve4t709kkhfyaHhMyjsDA

CRC

BEEF CATTLE RESEARCH COUNCIL



Wintering Cattle?

Tips to keep them warm

Ted Perry,
Beef Technical Solutions

.

Cold weather impacts your cattle, but they can't stay'w‘r n

putting on winter boots, a coat and a hat. They need other ways
to keep warm. Winter nutrition and environment management
will help maintain a cow’s core body temperature, keeping cows
warm from the inside out.

If you're wintering cattle, here are 7 tips to keep them warm:

1. Focus on body condition score

The number one way to reduce cold stress in cattle is to im-
prove body condition score.

Having a good body condition score going into winter does
two things. First, a cow in body condition score 5 or 6 has a layer
of fat insulation helping her conserve body heat. Second, cows in
good body condition likely have a good diet, which can result in
nice, warm winter hair coats. Note: Canada BCS would be 3.

2. Deliver more cattle feed

Make sure cows have enough feed and water. A cow’s feed
intake will increase by 20 percent during cold weather. Before
temperatures drop, increase the amount of feed delivered. Pro-
vide additional hay, or offer 20 percent more cattle feed in the
bunk.

Increasing intake will increase the amount of fermentation in
the rumen, and one of the biggest waste products of fermenta-
tion is heat. If you provide cows with more energy and get more
forage into the rumen, more fermentation happens and more
heat is produced. The process helps keep cows warm from the
inside out.

3. Seperate thin cows

Thin cows mixed with the rest of the herd probably won’t get
the nutrition they need to maintain or gain body condition. Sepa-
rate thinner cows — young or old — to help take off feeding pres-
sure. Once separated, make sure cows have plenty of forage and
access to cattle mineral and cattle supplements.

If you can't separate thin cows, feed free-choice cattle supple-
ments like a protein tub to give those cows access to feed at all
times. Free-choice cattle supplements also provide a less
competitive atmosphere than group-feeding protein cubes or
hand-fed feeds.

Cold weather mythbusting

Myth: Cows with snow
i on their backs are colder
than cows without.
Cows with snow on their backs are actually warmer. The
snow on their back is an indication that they are retaining
their body heat. You'll often see fat cows with an inch
or two of snow on their back while thin cows are wet
because they're losing heat and melting snow.

Myth: Snow will

provide enough
1galions ~ Water for cattle.
It's hard for cows to eat enough snow 1o make up the
10 gallons of water they need per day. Plus, they'll burn
a lot of calories to consume the cold snow. Cows will
survive with snow as a water source; however, it won't
allow them to perform to their potential,

@ +

If you're in a situation where you're seeing a difference
| from overnight feeding to day feeding, you're probably not
meeting cow requirements. Make sure cows have plenty

of fesd 24/7.
-

Myth: If you feed
cows at night, they’ll
get more out of it.




4. Put up windbreaks 7. Break routine

When wintering cattle, it's important to remember that wind We tend to feed cattle on a routine. We put out a set amount of
chill affects cattle just like it affects people. Keep cattle out of cattle feed per day because we think that's what the herd should
the wind if possible. You can put up a homemade windbreak, need. But, pay close attention to temperature and watch cattle close-
create one out of bales or install a permanent windbreak. ly.

Wooded areas also provide shelter from the wind. When you know it will be cold for the next few days, increase the

When cows don't have a windbreak, they feel the full effect feed offered at least 24 hours in advance to give cows a head start.
of the wind, and it will cost you body condition. A drop in body Feeding cows after the storm is helpful, but the impact is greater
condition score will result in additional feed cost to regain con- when they are fed before.
dition.

5. Provide cattle minerals and supplements Ted Perry, Beef Technical Solutions, Purina Animal Nutrition

Cattle mineral is vital during cold weather because it im- LLC, " Wintering Cattle? Tips to keep them warm”, 2023,
pacts a cow’s metabolic process. If cows are short on mineral, https://www.purinamills.com/cattle-feed/education/detail/
their metabolism will slow down. Once metabolism slows, the witering-cattle-tips-to-keep-them-warm

cow isn't producing as much heat, and she may start losing
body condition score.

Providing cattle mineral and cattle supplements can also
lead to better forage digestibility. A cow’s rumen microbes FEED GREAI N 2o
have mineral requirements and can also benefit from supple- ;
mentation. Supplementing ramps up rumen microbes so they
can digest more forage. The microbes can also get 25 or 30
percent more energy out of the forage they're eating.

6. Keep a clean environment
While wintering cattle, the environment tends to be muddy.
Mud reduces the insulation factor of a cow's hair coat, and a
cow's lower critical temperature goes up as a result. For in-
stance, if a cow is clean and dry, she may be okay downto 5 -
degrees Fahrenheit. If a cow is dirty, her lower critical tempera-
ture may go up to 20 degrees Fahrenheit. e
Give cows plenty of space, and move hay rings and feedin'@‘
stations to limit the creation of muddy areas. The cleaner cows - «!
stay, the better insulation their hair will provide. =

"

We are always looking for topics to discuss in Nous sommes toujours a la recherche de sujets a
future publications. Perhaps there is a sub- aborder dans de futures publications. Il y a peut-étre
ject(s) of interest you'd like to see written un ou plusieurs sujets d'intérét sur lesquels vous aim-
about, or maybe even an archived article from eriez voir écrit, ou peut-étre méme un article archivé
years past that you feel is worth a re-share des années passées qui, selon vous, mérite d'étre
Reach out to us. We'd love to hear from you! partagé. Contactez-nous. Nous aimerions recevoir
As always, we are also looking for photographs ~ de vos nouvelles! Comme toujours, nous recher-

for advertising and promotional use. We look chons également des photographies a des fins pub-
forward to receiving your suggestions and licitaires et promotionnelles. Nous attendons avec
photo submissions. impatience de recevoir vos suggestions et soumis-

sions de photos.

Jane Schiestel - janes@wightman.ca
Samantha Ferguson - diamondridgeblondes@gmail.com




Thank you to our buyers in 2023: Gaetan Bougie, Allen and Linda Jantzi, Sean and Lois Recker,
Jeremy and Rachel DeWeerd, John Langstaff, Bill and Bridget Reid and Dave and Janet Kamelchuk.
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FOR SALE

Yearling & 2 Yr Olds
On Offer For 2024
By Private Treaty

Thank You To Our 2022 Buyers:
(* bought multi-bulls)
* Jonathan Honeywell, * Clifford & Shirley Kimmie,
* Lyle & Cindy Miller, Paul Ferguson - Crystal Farms,
Darrion Kimmie, Virginia Wolfe, Larry Mattson

» POLLED |

» SOUNDNESS

» DISPOSITION

» CALVING EASE"

» PERFORMAN

-

Shellie Wolfe | 250 784 4628 | Dawson Creek BC | dustyacreblondes@outlook com




WESTERN CANADA

DUSTY ACRE BLONDES
Dave Rounds, Shellie Wolfe &

Kaylyn Rounds

RR 2 Site4Comp 1

Dawson Creek, BC, V1G 4E8
250-782-8565
dustyacreblondes@outlook.com

http://dustyacreblondes.com

UPPER CACHE & KAM
BLONDES

Ross, Karl & Ann Musgrove
Box 106

Charlie Lake, BC, VOC 1HO
250-262-3278

LITTLE CREEK FARMS

David & Janet Kamelchuk
Box 216

Colinton, AB, TOG ORO
780-675-1227

littlecreekagroforestry@gmail.com

WILLOW SPRINGS
STOCK FARM

Reed Rigney

Box 5959 Westlock, AB, TTP 2P7
780-348-5308
rigney@clearwave.ca

http://www.wsscattle.ca

FORTY ACRE BLONDES

Don Mehler & Pat Filz
PO Box 418

Lampman, SK, SOC1NO
306-634-2174
fortyacreblondes@sasktel.net

NEW BRUNSWICK, NOVA SCOTIA

BULL MOOSE HILL FARMS

James Graham
79 Graham Rd
Belleisle Creek, NB, E5P 1K7

506-485-2247

ONTARIO

ACRES FARMS

Steven Acres

2166 McGee Side Rd,

Carp, ON, KOA1LO
613-836-4190
stevenjacres@sympatico.ca

OVER THE TOP CATTLE CO.
Ashley McNevan & Tyler
Sutcliffe

290 Farmers Rd

Pontypool, ON, LOA 1K0
705-868-6814
overthetopcattle@gmail.com

BUTTERNUT BLONDES

Murphy & Judy Baker
2583 3rd Line Asphodel
Norwood, ON, KOL 2B0
T705-639-1418
bakerblondes@i-zoom.net

SHELBRAMACK BLONDES

Shane Baker

1050 Scugog Line 14,
Sunderland, ON, KOC 1HO
905-985-0563
nshadorsky@yahoo.ca

BAR K FARMS

Dave Payne and Lisa Leduc
1511 River Rd

Manotick, ON K4M 1B4
613-859-9870
bark.farms@gmail.com

JAE ACRES

Harry & Elizabeth
Bouwmeester

819 Old Hwy 8 Box 312
Rockton, ON, LOR 1X0
519-647-2354

ONE OAK BLONDES

Nicholas Boyd

56-35 Mountford Dr

Guelph, ON

N1E 0G6

519-835-9099
oneoakblondes@gmail.com

CANADIAN BLONDE D'AQUITAINE

BUNDA BLONDES

Andrew Bunda
8310 Mitch Owens Rd
Edwards, ON, KOA 1V0
613-822-0293
andrew.m.bunda@gmail.com

STONEWALL FARMS

Jeremy & Rachel DeWeerd
308 Bruyea Rd

Wooler, ON, KOK 3M0
613-661-3036

jardeweerd @hotmail.com

BRILEEN HILL FARMS

Brian Down

460 Down RdRR 3
Trenton, ON K8V 5P6
613-392-7052
bdown@bell.net

MAPLE DOWN FARMS
Mervyn & Gail Downey
Stephen Downey

RR 2, Pakenham, ON, KOA 2X0
(M) 613-624-5346
m.downey@sympatico.ca

(S) 613-624-5030
spencdowney@sympatico.ca

FOREST VIEW FARMS

Rick Drinkill
16643 County Rd 27
Elmvale, ON, LOL 1PO
705-322-1757

FRANMAR BLONDE FARM

Darren Dunham

RR4

Campbellford, ON, KOL 1L0
705-653-2428

DONALEEN BLONDES

Don Dunham

76 Dunham Rd RR 4
Campbellford, ON, KOL 1L0
T705-653-42593
donaldl8@hotmail.ca

FEE HAVEN FARMS
Paul Fee

6211 Line 9 North
Waubaushene, ON, LOK 2C0
T05-770-9911
feehavenfarms@hotmail.com

CRYSTAL FARMS

Paul & Mary Ellen Ferguson
21 CrystalRdRR 3

Jasper, ON, KOG 1G0

613-275-2422
ferguson.maryellen@gmail.com

DIAMOND RIDGE BLONDES
Samantha Ferguson & Chris
Lawton

8170 Jock Trail

Richmond ON, KOA 2Z0
613-803-7403
diamondridgeblondes@gmail.com

KNOX INNOVATIONS INC

lan Kruis

6325 Enfield Rd

Hampton, ON LOB 1JO
416-388-9976
farmerkruis@knoxpumpkinfarm.com

BEAVERMEADOW BLONDES

Bruce & Cathy Langstaff
RR 2 1542 Mandaumin Rd
Tupperville, ON, NOP 2MO
519-864-1333
www.beavermeadowblondes.com

JOHN LANGSTAFF
2218 Bentpath LineRR 3
Sombra, ON, NOP 2H0
519-864-1970

MBRHEO BLONDES

Rheo & Sharon Machina
RR1

Clifford, ON, NOG 1MO
519-327-8646
rheo@mbrheocattle.com

http://www.mbrheocattle.com

RIDGE VIEW BLONDES

Kirk McGee

3291 Cty RA30RR2

Codrington, ON, KOK 1RO
613-922-3276
kirkmcgee_T7@hotmail.com
www.ridgeviewblondes.webs.com

PAUL E MCINROY
7105t Mark's RARR 4
Marmora, ON, KOK 2M0
613-395-4165
mcinroyfarms@gmail.com

HILLTOP ORCHARD FARM

Dave & Sheila McNevan
4426 County Rd 2RR 3
Hastings, ON, KOL 1Y0
705-295-6208
sheilamcnevan@gmail.com



BREEDERS DIRECTORY

JARNO MIEDEMA
76481 Airport Line
Brucefield, ON, NOM 1J0
519-441-T561

jarnomiedema5@gmail.com

NORTH SHORE FARMS

Brian Peters

1400 Rickards RdRR 2
Perth Road, ON KOH 2L0
613-561-1741
bpeters@emikingston.com

GARY PICKEN
18385 Kenyon 1 Rd
Apple Hill, ON, KocC 180
613-800-6448
gpicken@xplornet.com

SEAN & LOIS RECKER
235 County Rd 4
Douro-Dummer, ON, KSJ 6Y1
705-741-2108
ivadcl@gmail.com

SCHIESTEL BLONDES

Jane, John, Jasmin & Keisha
Schiestel

1428 Bruce Rd, 6E RR 3

Mildmay, ON, NOG 2J0

519-367-3291
janes@wightman.on.ca

HALCYON FARMS

John & Ilse Vink
40 GazleyRdRR 1
Wooler, ON, KOK 3M0
613-397-1850
jiv@rogers.com

EMVEEDEE FARM

Machaila Dunham
1154 11th Line West
Campbellford, ON, KOL 1LO

RONDAKK ACRES

Ron & Donna McGee

3291 Cty RA30RR 2

Codrington, ON CANADA KOK 1R0
rondakkacres@hotmail.com
613-475-0196

QUEBEC

YVES BLONDIN

560 Rue Kirk

Sainte Sophie, QC J5J 1J5
450-820-5106

MICHEL & GAETAN BOUGIE
354 Rang 3 Ste-Elizabeth

Kingsey Falls, QC JOA 1B0
819-358-5495

boogie@telwarwick.net

RYLAND CLEARY

421 Principale Est

Ste Anne De La Rochelle, QC, JOE 2B0
450-775-8358
slyrye12345@hotmail.com

MCGILLIS ACRES

Phyllis Dubeau

128 Zion Line Rd Box 638
Shawville, QC, JOX 2Y0
819-647-5843

GAETAN LAMOUREUX &

LINDA RAYMOND

488 le Rang Est

St-Joachim de Shefford, QC, JOE 2G0
450-539-2657
linda.raymond2@hotmail.com

GILBERT GAUTHIER

1564 Rang 9

Ste Clothilde de Horton QC, JOA 1HO
819-336-5352
gilbert.gauthier@xplornet.com

FERME SUPER C

Clemence Landry
2738 Rang Bord De L'eau
Ste-Clothilde de Horton,
QC, JOA 1HO
819-336-5503

FERME PHANICA

L Pierre Leger

100 Rue des Jonquilles App 15,
Cowansville, QC, J2K 0L5
450-263-9212
phanica@hotmail.com

LES FERMES CLEARIDGE

310 Bourassa

Ste Anne De La Rochelle, QC JOE 2B0
450-5359-0385
joanclearoy@hotmail.com

PINE RIDGE FARM IWANNA FARM
Gerald Lynott Serena Shufelt
12 Pine Ridge 1025 Adamsville
Cantley, QC, J8V 0G5 Brigham, QC J2K 4T2
819-827-0527 450-260-1250

serenaneil@sympatico.ca

MEMBERSHIPS
are tue on or hefore January st of each year.

The Canadian Blonde d’Aquitaine
Association invites you to be part of
the Association, please contact usfor
information.
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#oﬂ/a— from Ontario

What a year it has been - with these strong cattle prices we are finally getting paid for all
our hard work. The question on everybody’s mind now is: how long will cattle prices stay high
like this? It certainly makes you think, if you have lots of feed do you buy more cattle so you
have more calves to sell the following year? Or do you sell now while prices are high to
capitalize? The best part is we can at least ask ourselves those questions and rationalize either
decision.

The OBdAA hosted 23 rd Annual Cream of the Crop sale which was a great success.
Thanks to Ashley McNevan, Tyler Sutcliffe and Dave McNevan for running the sale. Everyone on
the Board appreciates all the hard work and time that each of you put in to make it successful.
Hopefully you will run it for years to come. A special thanks goes out to Shelbramack Blondes -
Shane, Nicole and the Baker family of Sunderland Ontario for their generous donation heifer.
Shelbramack Layla 091, a polled purebred heifer calf raised $9200 for the Ontario Blonde
Association which allows us to continue running programs such as 4H Support for kids showing
a blonde influenced animal, our Blonde scholarship, as well as supporting the Blonde Junior
Show at Markham Fair.

I'd like to also extend a thank you to all the Ontario Blonde d’Aquitaine Board Members
for all their time and effort put in year after year. Its always a pleasure working with each and
everyone of you. Again THANK YOU!

On behalf of the Ontario Blonde d’Aquitaine Association Board of Directors, | wish you
all a Merry Christmas and Happy New Year!

(Dierie Presidei = Deve Pague

ng de I'Ontario

Quelle année cela a été - avec ces prix élevés du bétail, nous sommes enfin payés pour tous
notre travail acharné, La question qui préoccupe tout le monde est désormais la suivante :
combien de temps les prix du bétail resteront-ils élevés ? comme ¢a? Cela vous fait certainement
réfléchir: si vous avez beaucoup de fourrage, achetez-vous plus de bétail pour pouvoir avez-vous
plus de veaux a vendre |'année suivante ? Ou vendez-vous maintenant alors que les prix sont
élevés ? capitaliser? Le meilleur, c'est que nous pouyvons au mMoins nous poser ces questions et
rationaliser soit décision.

L'OBdAA a organisé la 23 eme vente annuelle de la Creme de la Récolte qui a été un grand
succes. Merci a Ashley McNevan, Tyler Sutcliffe et Dave McNevan pour avoir organisé la vente.
Tout le monde sur le Conseil apprécie tout le travail acharné et le temps que chacun d’entre vous
avez consacré pour assurer le succes de ce projet. J'espére que vous lutiliserez pendant des
années. Un merci tout spécial 3 Shelbramack Blondes - Shane, Nicole et la famille Baker de
Sunderland Ontario pour leur généreux don de génisse. Shelbramack Layla 091, une génisse de
race pure sans cornes, a récolté 9 200 $ pour I'Ontario Blonde Association qui nous permet de
continuer a animer des programmes comme 4H Support for kids show un animal d'influence
blonde, notre bourse Blonde, ainsi que le soutien au Blonde Junior Spectacle a la Foire de Markham.

Je tiens également a remercier tous les membres du conseil d'administration d’Ontario Blonde
d’Aquitaine.pour tout le temps et les efforts consacrés année aprés année. C'est toujours un plaisir
de travailler avec chacun et chacun d'entre vous. Encore merci!

Au nom du conseil d’administration de I’Association Blonde d’Aquitaine de I'Ontario, je vous
souhaite a tous un Joyeux Noél et une Bonne Année !

[uesideid de ) Jiferie ~ Dave Pagyue







How do you know if your
cattle have parasites?

Tim Nickel
Bovine Technical Services Veterinarian,
Boehringer Ingelheim Animal Health Canada Inc.

Parasites are organisms that live in or on an animal, at the
expense of the host. External parasites are easier to diagnose
than internal ones. Flies are readily visible, and others like lice
and mites can result in signs that can be seen on the exterior
of the animal. While they are visible to the naked eye, lice are
much smaller than flies and it requires restraint of the animal
and close examination under goed lighting to see these tiny
parasites. Mites, which are the parasites that cause mange, are
microscopic. Skin scrapings of affected animals and exam
under a microscope is necessary to make a diagnosis.

While these parasites can cause scratching and hair loss,
they are not the only cause of these signs. Irritants in the ani-
mal’s environment, the cold and dry condition of the skin that
occurs during winter, shedding of the winter haircoat, and al-
lergies are some of the other possible causes. It is important to
take the time to confirm the presence of parasites rather than
making an assumption, especially with regards to lice. If they
are causing a problem, one should be able to find them at rel-
atively high numbers on an animal.

Internal parasites are more challenging to diagnose since
they cannot be seen. Gastrointestinal worms or nematodes
(GIN) are very common in Canadian cattle herds. In fact, a
recent study in Western Canada showed that 100% of the
farms that were enrolled were positive for worms.

Based on this data it would be fair to assume a Canadian
cattle herd has worms rather than assume they are worm-free.
Young animals tend to have higher burdens, as older animals
have acquired some natural immunity to the worms over sev-
eral grazing seasons.

The Fecal Egg Count (FEC) is the only practical test avail-
able to diagnose worms in cattle. Female worm$ inside the di-
gestive tract of the animal lay eggs, which are passed in the
feces. It is these eggs that are counted in a fecal sample using
a microscope. It sounds simple, but the reality is more com- |
plex.

There are several factors that may result in a zero count on

an FEC, even when worms are present.

- If worms are immature, they will not pass any eggs.

- Eggs are not uniformly distributed in feces, and some-
times the sample may come from'an area of low egg density
'or none at all.

- At low parasite loads, typically seen in Canadian cattle,
the concentration of eggs in a sample may be too low to
detect.

As a result, it is possible to have zero eggs on a FEC, and
yet an animal could still have worms.

Because of these limitations, FECs are better used to esti-
mate the parasite load of a group of animals rather than as-
sessing an individual animal's worm burden. It is recommend-
ed that multiple animals in a group are sampled. '

/7

Another limitation of FECs is the inability to identify different spe-
cies of worms, with a few exceptions, as cattle usually are infested by
a mixed population of worms. For many of the common species that
affect cattle, the eggs look similar, and it is impossible to differentiate
on a routine FEC.

Some species have bigger impacts than others, and specialized
tests are needed to tell them apart. Unfortunately, these tests are not
readily available. This limits the useful information that a FEC can

Despite these issues, FECs are the only practical test available in
Canada to diagnose internal parasites. Understanding the limitations
to this test is important when determining treatment options. For ex-
ample, a frequently asked question is at what threshold should one
consider treating animals.

Given the limitations discussed, the FEC is useful to confirm if
worms are present, but not reliable enough to determine if a thresh-
old has been reached where animal health and performance may be
impacted.

It is best to discuss with your veterinarian regarding your specific
situation and risk factors in order to develop a parasite control pro-
gram that is tailored to your herd.

Tim Nickel - Bovine Technical Services Veterinarian, Boehringer Ingelheim
Animal Health Canada Inc., "How do you know if your cattle have parasites?”,
2023, https://www.boehringer-ingelheim.com/ca/animal-health/livestock/
bovine/how-do-you-know-if-your-cattle-have-parasites
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Treatment options for
parasite control in cattle

Tim Nickel
Bovine Technical Services Veterinarian,
Boehringer Ingelheim Animal Health Canada Inc.

Management practices can help reduce parasite loads in both
the environment and the animal. However, it may be difficult to
achieve adequate control of parasites through management
alone. Animals will often require a form of treatment to help
reduce the impacts on health and performance.

It is best to develop a treatment program in consultation with
your veterinarian, who is familiar with the specific conditions on
your farm. There are several things to consider:

1. Do all animals require treatment, or are there specific
groups or individuals that can be targeted?

For lice, treatment of all the animals within a group provides
the best control. Untreated individuals can reinfest the animals in
a group once drug levels have declined in the treated group.

With gastrointestinal worms, targeting treatment of the
younger animals may be more efficient. Yearlings (i.e. grass year-
lings, heifer replacements, yearling bulls) are impacted the most
as they have developed minimal immunity in comparison to adult
animals. Calves born earlier in the year (January or February) may
also be at risk. Mature animals have developed immunity over
several grazing seasons and are generally less impacted by
worms.

2. When is the best time for treatment?

This is probably one of the most important considerations. If
treatment occurs too early, it could be wasted, but leaving it too
late may result in the animal already being compromised. Any
treatment decisions need to take into account the seasonality of
the parasite you are dealing with and how long the treatment is
effective for.

Flies are most active in mid to late summer. A treatment at
spring turnout, while convenient, will have little to no impact on
fly numbers in mid-summer, as drug levels will have declined by
this time.

Lice do not become active until temperatures get colder.
Treatment in early fall when weather is still mild may be ineffec-
tive, as the drug may be gone by the time the lice become
active. Waiting until temperatures get cooler will make treatment
more effective.

Gastrointestinal worms need to spend part of their lifecycle
outside the host on pasture. Because of this, their biggest im-
pacts will be seen later in the grazing season and into the fall
when their numbers are greatest. Using a conventional product
at turnout will have minimal impact, as drug levels will have dis-
appeared by the time the worm populations build on pasture.
While treatment in the fall is effective, animals may have already
experienced some impacts during the grazing season. A treat-
ment that is effective later in the grazing season would be more
beneficial but is not always practical or easily done.

3. What drug or product should be used?

Some products are effective against both internal and external
parasites (i.e. macrocyclic lactones like ivermectin or eprinomectin)
while others may be more specific (i.e. benzimidazoles are only effec-
tive for internal parasites while pyrethrins are only effective for exter-
nal parasites). Make sure to use the right product for the parasite(s)
you are targeting.

The route of administration — applied topically, injected or admin-
istered orally - is another consideration.

How long the product is effective for should also be considered.
Short-acting products (a day or two) may require more than one treat-
ment. Intermediate (weeks) and long-acting (months) products may
provide better control over time, but require longer withdrawal peri-
ods.

Common errors to avoid when treating animals for parasites

Use the correct dose, ideally based on the actual weight of the
animal. Be as accurate as possible when estimating weights, and if
using the same dose for a group of animals, base it on the heaviest
animals, not the average weight of the group. This will avoid or
reduce the number of animals that are underdosed.

It is important to apply the treatment according to the label direc-
tions with pour-on products. Avoid over-spraying, where the pour-on
product bounces off the back of the animal and on to the chute or
ground. If the directions indicate to treat from the withers to the tail-
head, do not apply in a smaller area or spot as this can affect the ef-
fectiveness of the product.

Be sure to administer injectable products in the appropriate loca-
tion according to label directions (i.e. subcutaneously versus intra-
muscular). It is important to treat at the right time. If treatment occurs
at the wrong time, it may be ineffective.

If there are concerns that a treatment has not been effective, talk
to your veterinarian. They can help investigate what may have gone
wrong.

Hair loss and itchiness in cattle in winter is often assumed to be
due to lice. However, this can be due to other conditions. It is import-
ant to check animals to confirm lice are present.

If there are concerns regarding efficacy of deworming, your veteri-
narian may suggest doing a Fecal Egg Count Reduction Test (FECRT).
This compares fecal egg counts (FECs) before and after treatment. It
is important to remember some of the limitations of the FEC.

As always, talk with your veterinarian, who can advise on which
treatments may be most suited to your farm and situation.
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Tim Nickel - Bovine Technical Services Veterinarian, Boehringer Ingelheim Animal Health Canada Inc.,
"Treatrment options for parasite control in cattle”, 2023, https://www.boehringer-ingelheim.com/ca/
animal-health/|ivestock/bovine/treatment-options-parasite-control-cattle



WE SPECIALIZE IN SEED STOCK
AND FREEZER ORDERS '

DONALEEN BLONDES WOULD LIKE TO THANK
DONALEEN JACKPOT WAS HIGHEST GAINING | OUR BUYERS OF OUR GENETICS IN 2022.
BULL ON TEST IN CANADA. CRYSTAL FARMS

DWAYNE SEARS
HE ALSO WON GRAND NATIONAL CHAMPION. KNOX INNOVATIONS

HENK SCHUURMAN
RYLAND CLEARY

We will be
flushing some of

onr top cows this

spring so if you

l
have any inferest P - E~
in accessing the I ITTL E RE E

heart of onr

berd’s genetics FARMDS sz 2000

give us a callll _
David & Janet Kamelchuk

DON AND WENDY DUNHAM
76 DUNHAM RD
CAMPBELLFORD, ON

KOL 1LO

Phone: (705)653-8234
Email:donald18@hotmail.com

Colinton, Alberta, Canada 780 675 1227  david kamelchuk@alpac.ca Buoermeadon Ainsley 5A

VISITORS ALWAYS WELCOME!



AT — o

Promotional Chairperson: WM %Ma,

Ontario élonde‘d’Aquifﬁfne Board

This year the Ontario Blonde d'Aquitaine Association was excited to
launch a new Scholar Award to be awarded to a young Canadian with a
passion for Agriculture either entering or continuing their post
secondary studies in the fall of 2023. The intention of the award is to
create a conversation centred around Blonde cattle and promote the
breed within the beef industry. Eligibility was opened to anyone en-
rolled in a post secondary program in 2023 and fell into one (or
more) of the following categories:

- Be a household member of a registered Canadian Blonde d'Aquita-
ine breeder

- Be a 4-H member that has completed a beef project within the past
two years

- Be enrolled in an agriculture related post secondary program
Applicants were required to write an essay focused on the Blonde
breed and the winner was awarded $1000.

The 2023 Ontario Blonde d'Aquitaine Scholar Award was awarded
to Rhiannah Gallagher from Osgoode,Ontario. Rhiannah is enrolled in
Agricultural Science majoring in Animal Biology at the University of
Guelph. She has also shown a 4-H beef project each year since 2016.
The essay question was “How would you market a Blonde d'Aquitaine
bull to a commercial breeder in the current beef industry?” This was
Rhiannah's essay response:

Cette année, I'Ontario Blonde d'Aquitaine Association était ravie de
lancer un nouveau Scholar Award qui sera décerné a un jeune Cana-
dien passionné par |'agriculture qui entre ou poursuit son poste
études secondaires a |'automne 2023. Lintention du prix est de créer
une conversation centrée sur autour des bovins blonds et promouvoir
la race au sein de la filiére viande bovine. L'admissibilité a été ouverte a
toute personne inscrite & un programme postsecondaire en 2023 et
tombait dans un (ou plus) des catégories suivantes :

- Etre membre du foyer d'un éleveur canadien enregistré de Blonde
d'Aquitaine

- Etre membre des 4-H ayant réalisé un projet bovin au cours des
deux derniéres années

- Etre inscrit & un programme postsecondaire lié a |'agriculture
Les candidats devaient rédiger un essai axé sur la race blonde et le
gagnant a été récompensé. 1 000 $.

Le Prix Ontario Blonde d'Aquitaine Scholar Award 2023 a été
décerné a Rhiannah Gallagher d'Osgoode,Ontario. Rhiannah est ins-
crite en sciences agricoles avec spécialisation en biologie animale a
I'Université de Guelph. Elle présente également un projet de beeuf des
4-H chaque année depuis 2016. La question a développement était «
Comment commercialiseriez-vous un taureau Blonde d'Aquitaine
aupres d'un éleveur commercial en l'industrie bovine actuelle ? Voici la
réponse de Rhiannah a |'essai :

Blondes Have More Fun

Who doesn’t want to have more fun? Commercial breeders have
fun when the calving process is easy and the marketability is profit-
able. The underlying drive of the Canadian beef industry is to produce
high quality beef that consumers want to buy. In order to do that you
need to start at the beginning, with high quality bulls.

As a commercial breeder you are looking for a bull that can throw
moderate sized calves so that they are easy to birth, but vigorous

CHOLAR AWARD WINNER

“How WOUld you enoygh to be‘ab|e to
- survive on their own
ma_{!kﬁt a Blond@ on a snowy winter’s
.. = night or in the middle
d’AqultalIl@ bull toa of the pasture. You
2 want a bull that can
Cﬂmmﬁr(}lal bl‘eeder cross well with any ter-
in the current b@wﬂf minal breed to pro-

duce calves that grow
1 w277 uickly, with lean
lndusu‘y? ?nuscle and high car-
cass quality. Well, look no further than a Blonde d'Aquitaine bull.

Blonde d'Aquitaine bulls throw calves that have some of the best
feed conversion ratios. They are well muscled with lean, long
bodies, and strong legs; their conformation lends well to surviving
on any farming system from pasture to feedlot. With the high car-
cass yield this breed gives you, the commercial breeder can capital-
ize on the current demand for high quality Canadian beef on the in-
ternational export market. More beef per animal gives you a better
bang for your buck - just what a commercial breeder needs to im-
prove their profitability factor!

The Blonde d'Aquitaine breed results in beef that is tender, lean
and tasty - exactly what your consumers want. If you're looking to
improve your commercial herd, use a Blonde d'Aquitaine bull and
you'll see results! Like they say Blondes always have more fun!

Lesblondes s’amusent plus

Qui ne veut pas s'amuser davantage ? Les éleveurs commerciaux
s'amusent lorsque le processus de vélage est facile et la valeur
marchande est rentable. La motivation sous-jacente de |'industrie ca-
nadienne du beeuf est de produire des produits de haute qualité.
du beeuf de qualité que les consommateurs veulent acheter. Poury
parvenir, il faut commencer par le début, avec des taureaux de haute
qualité.

En tant qu'éleveur commercial vous recherchez un taureau capa-
ble de lancer des veaux de taille moyenne afin qu'ils soient
facile & mettre bas, mais suffisamment vigoureux pour pouvoir sur-
vivre seul lors d'une nuit d'hiver enneigée ou au milieu des paturag-
es. Vous voulez un taureau qui peut bien se croiser avec n'importe
quelle race terminale pour produire des veaux qui grandissent rap-
idement, avec une masse musculaire maigre et une qualité de car-
casse élevée. Eh bien, ne cherchez pas plus loin qu’un taureau
Blonde d'Aquitaine.

Les taureaux Blonde d'Aquitaine présentent des veaux qui présen-
tent des taux de conversion alimentaire parmi les meilleurs. Ils vont
bien musclé avec un corps mince et long et des jambes fortes; leur
conformation se préte bien a la survie dans n'importe quel systeme
agricole, du paturage au parc d'engraissement. Avec le rendement
élevé en carcasses que cette race vous offre, le marché Les éleveurs
peuvent tirer parti de la demande actuelle de boeuf canadien de
haute qualité sur le marché d'exportation international. Plus de boeuf
par animal vous donne un meilleur rapport qualité-prix — exactement
ce qu'un éleveur commercial doit améliorer son facteur de rentabilité
|

La race Blonde d'Aquitaine donne une viande tendre, maigre et
savoureuse, exactement ce que recherchent vos consommateurs.
vouloir. Si vous cherchez a améliorer votre troupeau commercial, utili-
sez un taureau Blonde d'Aquitaine et vous verrez des résultats |
Comme on dit, les blondes s'amusent toujours plus !
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BODY CONDITION

OPTIMUM BODY CONDITION = MAXIMUM PRODUCTION

The productivity of beef cows depends largely on the amount of fat they
carry. A herd of cows maintained in the right condition with an ideal layer
of fat cover will have more (and heavier) calves than a herd of thin or
over-fat cows.

What is body condition scoring?

Body condition scoring is a low cost, hands-on method to determine
the condition (amount of fat cover) cattle have. This easy hands-on method
is much more accurate than just looking at the animals.

Looks can be deceiving, even to the trained and experienced eye. The
shadows that help you see the body’s dips and hollows are harder to see
on black cattle. The accuracy of visual evaluation also varies with the
season. Prominent rib, hook and pin bones can be masked by long winter
hair coats. Thin cows with round bellies full of straw can be mistaken as
being in ideal condition when in fact they need improvement.

Research from the University of Guelph reported that even trained
visual evaluators had a hard time accurately predicting the body condition
score of cows in winter. The correlation between visual scores and ultrason-
ic backfat measurements was low (r2 = 0.14) in January to March. Cows in
later stages of pregnancy may also appear to have more fat cover. A
hands-on evaluation of the body condition score will give you a much
better sense of your cows' fat stores.

In Canada, body condition is scored from 1-5, with 1 being extremely
thin and 5 being obese. A score of 3.0 is ideal.

How do | body condition score?
Feel for fat cover with your hands at:
-the short ribs
-the spine
-the hooks and pins
-either side of the tail head
An animal in ideal condition will have a thin layer of fat in these areas,
so it will take some pressure to feel the bones.
An underconditioned animal’s bones will be quite prominent and sharp.
In an obese animal, you won't be able to feel any of the individual bones
through the thick layer of fat.

Why is measuring body condition worthwhile?

By having an accurate measure of your cows' body condition, you'll
have a good indicator of how to manage their rations to maximize their
productivity, especially reproduction.

Cows with an ideal body condition score (3.0) rebreed up to 30 days
sooner than thin cows, which allows more cows to calve in the first 21-day
cycle. This can add up to 42 Ibs in calf weaning weight since the calves
born earlier in the calving season will be heavier at weaning time. Cows in
ideal body condition also have pregnancy rates double those of cows in
poor condition, have improved milk production, fewer cases of abortion
and stillbirth, healthier calves, and have fewer instances of calving prob-
lems.

The salvage value of cull cows in good condition is also higher. Very thin
cows are more likely to experience negative outcomes during transport or
to be condemned at the plant. Thin cows reflect poorly on the producer
and the industry. It is important to note that thin cows are not always strict-
ly related to nutrition. Several diseases such as Johne's disease can be a
contributing factor to thin cows.

When do | body condition score?

One of the best times to body condition score is during fall processing
or pregnancy checking. This will give you time to add condition on thinner
cows before winter sets in. Reproductive performance in the spring de-
pends on nutritional planning in the fall.

Condition Score'l
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Condition Score

® BACKBONE VISIBLE

® RIBS VISIBLE FAINTLY

® TAIL HEAD AREA SLIGHTLY
RECESSED

@ HIPS AND SHOULDER BONES
VISIBLE

@ BODY OUTLINE BONY

Condition Scores

@ HIP BONES VISIBLE FAINTLY

® TAIL HEAD AREA NOT
RECESSED

® RIBS GENERALLY NOT VISIBLE

@ BODY OUTLINE ALMOST
SMOOTH

Condition Score4

@ RIBS WELL COVERED

® TAIL HEAD AREA SLIGHTLY
LUMPY

@ HIPS BONE NOT VISIBLE

@ BODY OUTLINE ROUNDED

Gonaition Scores

@ HIP BONES SHOWING FAT
DEPOSIT

® TAIL HEAD AREA VERY LUMPY

® RIBS VERY WELL COVERED

@ BODY OUTLINE BULGING DUE
TO FAT




The more often you body condition score throughout the year, the
better you'll be able to manage their nutrition to keep them at a score
of 3.0 year-round.

What should | do if my animals are underconditioned?

If you have animals at a body condition score of 2.0 or lower, you'll
need to manage them differently than you have been in order to add
body fat and bring them up to a 3.0.

If cows are thin when they come home from pasture in the fall, work
to improve their condition right away. Cow maintenance requirements
increase substantially (up to 40% more) during the winter and during
late gestation.

A 1400 lb cow will require about 200 Ibs of body weight gain to
move from a body condition score 2.0 to 3.0. To make this change in
90 days requires 20% more energy than a cow that is maintaining con-
dition; to do it in 60 days requires 30% more energy. It will be 20-30%
more expensive to try and increase condition during the winter.

When looking at a group of cows, if a small number of them are
thin, that may mean that those few thin animals simply don't fit a given
environment or management system. Larger numbers of thin cows
within a group suggest the group doesn’t have enough feed or that
their feed is poor quality.

Feed testing is inexpensive and necessary to help ensure that your
cows are getting enough nutrition. Judging your forages based on
their plant type, colour, leaf content and knowledge of cutting time
does not substitute for feed testing. Learn more about the value of
feed testing and the nutritional needs of cows and heifers in each tri-
mester at http://www.beefresearch.ca/blog/feed-testing/

Cattle that are thinner or fatter than the rest of the group should be
sorted out and managed separately. Your winter feeding groups might
look something like this:

Group 1: Mature cows in good condition
These cows will fare quite well on average quality forage or extended
grazing systems.

Group 2: Bred Replacement Heifers/2nd Calvers

These animals are still growing and need better quality feed to meet
their requirements. They also don’t compete well with older cows for
feed. They will need good quality forage, and may require supplemen-
tation especially during very cold weather.
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Group 3: Thin and Old Cows

These cows need good quality forage and will need some
grain/pellet supplementation to get through the winter in good
condition
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Fig 19-2. Estimated energy requirements of a mature 1,000-Ib beef cow
during her 12-month reproductive cycle; based on a 90 day calving season
and 500-Ib calf at 7 months of age. (Adapted by the authors from Nutrient
Reguirements of Cow and Calf, Texas A&M University, B 1044, p.7, Fig.2)

Considerations

- Nutrient levels of forages and grasses fluctuate widely from
year to year (up to 25-30%) so feed testing is very important.

- If cows are thin coming off grass in the fall, they will likely be
thin going onto grass the following spring unless winter rations are
adjusted to increase energy and protein.

- Cows reach peak lactation around 6 weeks post-calving. Energy
and protem demands are highest at this time.

- A cow's nutrient requirements (energy, protein, minerals) will in-
crease about 30-40% percent with calving. Forage intake will gener-
ally increase about 30% with calving.




30.0
)
g_? o 1,400-1b. cow
g 27- 1,200-1b. cow
=

- 1,000-lb. cow
EZ&.O — —p——
g —=
LT
3 21.0 E=—— - = ?
8
E e ?
g 18.0 3 A —
=

15.0 } f | } | P— { - i

2 3 4 5: 6 T 8 9 10 11 12
Months since calving

Source: K.C. Olson, 2005.

Fig.1: Animal nutrient requirements, effect of cow body size

- Energy is usually the first-limiting nutrient (especially in winter),
but protein should also be a consideration, especially when feeding
low quality forages.

- Swath grazing increases energy requirements by 18-21% over
drylot feeding.

- Early grazing is not always the answer when winter rations
dwindle. Early grazing of forages and grasses reduces individual
plant energy reserves, affecting pasture growth for the season. Each
day grazing is delayed in the spring adds two or more days of graz-
ing in the fall.

- It is important to note that although increasing reproductive
performance will generally increase profitability, striving for 100%
may not be the most economical for your operation. The costs to
increase reproductive efficiency those last few percentage points to
100% may far outweigh the increased returns. If your operation’s re-
productive efficiency is already high, it is recommended to deter-
mine a cost and return strategy for your operation before imple-
menting changes to increase it further.

- An optimal BCS does not tell you everything that you need to
know about a cow. For instance, a cow that has an optimal BCS
may still be deficient in copper or other minerals, and so it is im-
portant to recognize that even though a cow may have an ideal ‘

BCS, there could still be underlying problems. This is why feed test-
ing can be so important.

Beef Cattle Research Council, “Body Condition” , 2023, ‘
https://www.beefresearch.ca/tools/body-condition/
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BEEF CATTLE RESEARCH COUNCIL
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ACTIVE MEMBER Beroremar1  $150
JUNIOR (UNDER 18) $20
ASSOCIATE $40

Please add 13% HST to all fees for Ontario
Add 15% HST to all fees for Nfld., NB, NS and PEI.
Add 5% GST to all fees for all other provinces

PLEASE SEE CLRC.CA FOR ADDITIONAL
INFORMATION ON REGISTERATIONS, TRANSFERS,
IBNA, & MISC FEE'S OR REACH OUT TO ONE OF THE
CANADIAN BOARD MEMBERS FOR ANY QUESTIONS
JIOR CONCERNS. WE WOULD BE HAPPY TO ASSIST!
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LOOKING FOR YOUR NEXT
HERD SIRE THIS SPRING?

Bulls will be available to view this winter & spring
in Jasper, ON. Please call Paul at (613) 275-2422 to
stop by for a tour, or email at
ferguson.maryellen@gmail.com. Updates and photos
of bulls on test will be provided, by request.

We would like to say thank you to Over the Top Cattle Co.
for handling our 2023 Cream of the Crop Sale, as well as
everyone who participated; the consignors, bidders and
buyers. Raising $9,200 from our donation heifer, provided
by Shelbramack Blondes, towards our youth programs!
Also, to our volunteers that attended trade shows this year
with booth set-ups from Ottawa Farm Show to Toronto
RAWF, as well as everyone's countless hours being on the
Board of Directors.

To each breeder who attended our public events; picnics,
AGM, sale and participated in the show circuit, including
our Junior Showmen.

. With 2023 ending, we are thankful for the new faces we

have met, and for everyone’s continuous efforts to making
2023 the best year yet! Stay tuned for the 2024 $1,000
scholarship opportunity.
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SEMEN SALES

WEST WIND BLONDES VAN ALTA BLONDES ML’GBSE_NFAMILYI

RN S
WABKHOOD WOODRON T LI

WEST WINDS GERSHWIN 147 6 o, WEST WINDS HERDSMAN 32H

T,

Pk

WESTWINDS WORKMAN 341

SIRE

Canadian Rocky

Clay

Deebran PLD Jail Breaker 28Y
Markwood Woodrow T Luke
Nor-Geo Autuer

Sundance Zepplin

Van Alta Lucky Boy

West Winds Beau 9B

West Winds Breaker 36B
West Winds Gershwin 147G
‘West Winds Herdsman 32H
West Winds Rainer 11R
West Winds Workman 94W

DESCRIPTION

horned Fullblood
horned Fullblood
heterozygous polled Fullblood
horned Fullblood
horned Fullblood
horned Fullblood
horned Fullblood
homozygous polled Fullblood
homozygous polled Fullblood
homozygous polled Fullblood
heterozygous polled Fullblood
homozygous polled Fullblood
homozygous polled Fullblood

PRICE

$15
$15
$25
$15
$15
$15
$15

SEMEN STATUS

domestic
domestic
domestic & exportable
domestic
domestic
domestic
domestic
domestic & exportable
domestic & exportable
domestic
domestic & exportable
domestic & exportable
domestic & exportable




